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Here’s YOUR

“Fast Start” “To Do List!”

TASK

DATE
COMPLETED

1 | Get on the Saturday Training Call hosted by Tom Alkazin.

2 | Complete the ‘Roadmap to SUCCESS’ workbook and listen to the 2 audio
CD’s in the back of the workbook.

3 | Get Dani Johnson’s Script Book, Script Book Supplemental and Prospect and
Close Your Way To Millions by going to www.danijohnson.com

4 | Read or Listen to Dare To Dream and Work to Win by Dr. Tom Barrett

S | Order Tools. You can’t build a house without a hammer!

6 | Call your up-line who will take you to the next step.

7 | Personally enroll two members and teach them to do the same. Use the
Monday Prospecting Call hosted by Tom Alkazin and Jeff Hooks as a way to
enroll new members.

8 | Stay plugged in!

9 | Attend a regional event so you can see the BIG picture.

10 | Implement a FOLLOW UP SYSTEM with current downline; builders,
consumers and prospects. VERY IMPORTANT!

11 | DON’T GIVE UP AND NEVER QUIT ON A BAD DAY!




1. Get on the Saturday Training Call hosted by Tom Alkazin.
Start Time: 9:00 AM End Time: 10:00 AM
9:00 am Pacific (including Arizona)
10:00 am Mountain
11:00 am Central

12 pm Eastern

Phone:
1-646-519-5860, Pin 7755# or
1-212-461-5860, Pin 7755#

2. Complete the ‘Roadmap to SUCCESS’ workbook and listen the 2 audio CD’s in the back of the
workbook.

e This workbook is A Working Plan for Creating Wealth Through the Vemma

Opportunity. You can order your ‘Roadmap to Success’ through
www.VemmaSuccessTools.com.

e Important to complete within the first week if you are serious about creating a residual
income.

e When enrolling new members that are builders it is important to give your new
members the workbook and then get back to them to help them implement their plan.

3. Get Dani Johnson’s Script Book, Script Book Supplemental, and Prospect and Close Your Way
To Millions.

e Go to www.danijohnson.com. These materials will help you enroll and lead more
members.

4. Read or Listen to Dare To Dream and Work to Win by Dr. Tom Barrett
e You can order the book and audio CD’s by going to http://www.daretodream.net/

e Many of the top Vemma producers implement the phylosophy of Dr Tom Barrett which
have catapulted them to the top.



5. Order Tools. You can’t build a house without a hammer!
e Tools to order
v Builder Pack
Road Map to Success
Dr Edwards CD
Why Vemma CD
Magazines
Business Cards
Esquire Dr. Oz flyer

Natures Miracle Brochure
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Vemma The Perfect Business Brochure

Note: The links as to where to order can be found on our blog within the “Resource” section.
www.TylerandMimiFord.com

6. Call your up-line who will take you to the next step.
e Go over your goals and plan with your upline.

e Understand what you need to do to meet your income goals by going over the Rank
Advancement Sheet on link below.

www.tylerandmimiford.com/what-do-i-need-to-do-to-reach-a-certain-income-level/



7. Personally enroll two members and teach them to do the same.
o Use the Monday Prospecting Call listed below, hosted by Tom Alkazin and Jeff Hooks as
a way to enroll new members.
e 3 way your prospects to the call so you know they are on the call. Then enroll them as
a member and teach them to do the same!

Start Time: 6:30 pm End Time: 7:00 pm

6:30 pm Pacific (including Arizona)
7:30 pm Mountain
8:30 pm Central and 9:30 pm Eastern

Phone Number:

1-646-519-5860, Pin 7755# or
1-212-461-5860, Pin 7755#

8. Stay plugged in!
e Get on the Monday and Saturday conference calls.
o Attend local meetings
e Attend regonial events
o Listen to audio CD’s in your car. Turn your car into a mobile university.
4 Dare to Dream and Work to Win by Dr Tom Barrett
Dani Johnson: www.DaniJohnson.com
Jim Rohn www.JimRohn.com
Dr. Edwards CD
Ruth Elliott creating you story CD

Why Vemma CD
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Subsribe to Success Magazine www.success.com/vemma



9. Attend aregional event so you can see the BIG picture.

e Go to your Vemma back office and look at the event section to see what is coming up
in your area and other areas so you can get your downline members plugged in.

10. Implement a FOLLOW UP SYSTEM with current downline; builders, consumers and
prospects. VERY IMPORTANT!

e Follow up is key!

11. DON’T GIVE UP AND NEVER QUIT ON A BAD DAY! IF
OTHERS ARE DOING IT WHY NOT YOU?



